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Student
light award
winner

An ingenious low voltage light
cube designed by Tom Lloyd, a
Nottingham Polytechnic student,
has won the top prize in the
Decorative Lighting Association’s
annual award for young lighting
designers.

The cube uses a brushed stain-
less steel base plate as a negative
contact and an isolated metal pole
for the positive. The light cube is
then placed on the plate, leaning
against the pole and its brushed
metal surfaces transmit the power
to a 20W sealed beam lamp. The
rest of the cube is injection
moulded plastic.

Runner-up, Steve Hanson, from
Newcastle-upon-Tyne Polytech-
nic, received the second prize for
an elegant low voltage assembly
designed to illuminate a desirable
object or work of art. The object
display lamp and elegantly
designed stand utilise a 12V
35mm, 35W, dichroic source,
powered through a gracefully
curving copper strip which has
been chemically treated to give an
attractive, unusual patterned fin-
ish. The transformer and dimmer
are housed in its base.

Third prize went to Ed Cruick-
shank, Ravensbourne College stu-
dent who created a desk task light
using a compact fluorescent fitting.

In brief . ..

@ Lights-On Ltd is a new com-
pany of lighting suppliers and
design consultants which aims to
provide a high standard of tech-
nical advice and delivery. Further
information from 34 South Street,
Ponders End, Enfield, Middx EN3
4JZ (tel 081-443 0272).

® Clipsal (UK) Ltd’s electrical
accessories, industrial range and
security products are now covered
by BS5750 Part 2, following an
audit of parent .company Gerard
Industries’ manufacturing plants in
Australia.

® Edwards Electronics is now
distributor for a wide range of
photo-electric beam sensors by
Abcon.
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GTE takeover
of Thorn
Lighting under
discussion

Thorn EMI and the GTE Corpor-
ation are currently holding discus-
sions with a view to GTE acquiring
Thorn Lighting. A final agreement
is expected in 60-90 days. In a
statement issued on 24 May, both
companies announced that the
world market for lamps and fit-
tings required increasingly high
levels of research and develop-
ment expenditure, and there was a
growing pressure to achieve cost
competitiveness through econ-
omies of scale. With this in mind
they felt that the “joining of light-
ing businesses with a commitment
to global growth in lighting will be
in the best long-term interests of
their customers and employees”.
The reason behind this move is

.that although Thorn is very strong

in the fittings field — and currently
in number two position in Europe
— the lamp position is relatively
weak and the business has

insufficient critical mass to meet
the investment levels of the
international  companies. In
comparison with the four major
world lamp companies — with
Philips as the world leader and
Osram occupying fourth position
— Thorn is only one quarter the
size of the fourth player in the
market. Adding the strength of
GTE’s Sylvania subsidiary and

Thorn’s lamp capacity together-

will give the combined company
second place in the world rating.

It is anticipated that all current
activities of Thorn Lighting will be
included in the deal. Although the
luminaire side of the company
would be capable of functioning
on its own, Thorn EMI is deter-
mined that all its activities should
be achieved on a global scale. The
companies already have a joint
venture in Italy with Thorn holding
the major share.

Energy-saving lamps
help East German
pollution problem

Lighting Equipment News, June 1990

‘Osram GmbH is to deliver a pro-

duction line for Dulux S lamps to
VEB Narva in East Berlin at a cost
of nearly £7 million. From its
foundation in 1919 until 1945 the
head office of Osram was sited in
what is today East Berlin, where
the company also had its largest
works. VEB Narva took over the
former peaceful revolution in East
Germany, coupled with this histor-
ical link made it natural for Osram
to wish to renew contacts with the
former Soviet zone.

The new production line will
enable Narva to manufacture
6 million energy-saving lamps
annually producing a power saving
equivalent to 1 million tonnes of
lignite, the brown coal largely
responsible for East Germany’s
horrific atmospheric pollution
problem. This is equal to a coal
mountain the height and size
of the radio tower building in East
Berlin’s Alexanderplatz.

Four new Japanese galleries, hous-
ing 24 000 artefacts, have been
created in the roof void at the Brit-
ish Museum by Oscar Faber. The
delicate organic nature of the exhi-
bits dictated fine environmental
control.

‘Daylight has been excluded to
facilitate control of ultra-violet
radiation which could damage the
objects. In addition, display cases
are fitted with special ultra-violet
filtering glass panels between the

luminaires and the items belngdls-z

played.
There are different kgnﬂs of

JJUNE 1990

showcase to accept different exhib-
its. One type of free-standing case
islit from outside by Thorn low vol-
tage spotlights with integral trans-
formers on ceiling mounted track.
Another island case has fluores-
cent luminaires by Davis Lighting
concealed in the top, together with
low voltage dichroic spotlights
supplied by the German manufac-
turer of the showcase.
A third type of display uses
Davis fluorescent fittings at top
‘.and bottom, supplemented. by
¢Congord’ low voltage spotlights
with 1nf'égxal transformers on track

4

for highlighting.

General lighting in the galleries
is by 150W PAR38 downlights
from Illuma.

All the lighting is dimmable, on |
separate circuits. Controls are by
Quantran Systems Ltd. In the
showcases, the illuminance can be
varied from around 20 lux to 400
lux according to the exhibition and
the particular object in the case.

There is a local control in each
showcase and a central controller
in the switchroom for each gallery.

Architects for the project were
Gordon Bowyer and Partners.

Retailer training course in decorative lighting

The Decorative Lighting Associa-
tion is launching a special course to
improve retailers’ knowledge of
lighting and to help them sell more

| products. It is the fitst t1m¢ such

training has been available. %

The DLA is gearing the course
to suit specialist lighting retailers
and staff in department stores and
other outlets such as electrical
shops and garden centres, which
sell lighting to the public. Success-

fuPparﬂmpants will gam a certifiate
of proficiency in hghtmg know-
ledge and sales techniques.

The coursé “will be practical,
~enabling sal,es wstaff -to. assist

“Aad

'y, Customers on lighting a room

'correctly and imaginatively and
helping them to turn customer
enquiries _into sales. It will also
explain legal requirements and
identification of safe fittings.

The correspondence course will

last six months, and study and prac-
tical exercises will take about three
hours a week. “Much of this can be
done in the sales area during the
quiet periods since it involves
participants looking at their own
stocks of lighting,” explained DLA
director, John Tengwall.

The course will cost £100.00
per participant but the DLA is
planning to refund 50% of the fee
to successful students.
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